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RLC-led JV breaks ground on Clark FedEx facility
ROBINSONS Logistix and Industrials, 
Inc. (RLX) and Asian Infrastructure 
Holdings Corp. (AIHC) have broken 
ground on a build-to-suit logistics fa-
cility for FedEx Corp. in Pampanga.

“This partnership refl ects Robinsons 
Land’s commitment to developing well-
located, future-ready logistics facilities 
that support the growth requirements 
of world-class companies such as Fe-
dEx,” RLX General Manager Cora Ang 
Ley said in a statement on Thursday.

The facility will rise on an estimated 
15-hectare site within Clark Interna-
tional Airport (CRK) and will have a 
gross fl oor area of around 78,000 square 
meters. Completion is targeted by the 
fi rst quarter of 2028.

Groundbreaking for the project was 
held on May 19.

The facility will be developed by 
RL Clark Logistix, Inc. (RCLX), a joint 
venture (JV) between Robinsons Land 
Corp. (RLC) and AIHC.

RLC holds an 85% stake in the ven-
ture, while AIHC owns the remaining 
15%.

The project is being undertaken in 
coordination with the Bases Conversion 
and Development Authority, Clark De-
velopment Corp., and Luzon Interna-
tional Premiere Airport Development 
Corp., the operator of CRK.

“Through RCLX, we are building 
in Clark with a long-term view of op-
erational e�  ciency, network expansion, 

and the growing role of the Philippines 
in regional trade and logistics,” Ms. Ley 
said.

The upcoming facility is expected 
to strengthen Robinsons Land’s lo-
gistics and industrial footprint in a 
corridor supported by cargo move-
ment, aviation activity, and regional 
distribution links.

RLC said the project supports its 
broader strategy of expanding invest-
ment properties and diversifying recur-
ring income streams through RLX.

During its annual stockholders’ 
meeting, RLC reported consolidated 
revenues of P12.28 billion and first-
quarter net income of P4.4 billion, 
driven by its property portfolio and im-

proved contributions from its develop-
ment businesses.

Its investment portfolio remained 
the company’s primary earnings driver, 
with revenues rising 8% year on year to 
P9.2 billion and earnings before interest, 
taxes, depreciation, and amortization 
(EBITDA) increasing 4% to P5.6 billion.

Meanwhile, revenues from its de-
velopment portfolio climbed 22% to 
P3.1 billion, while EBITDA rose 7% 
to P1 billion due to improved project 
execution and revenue recognition.

Capital expenditures in the first 
quarter stood at P3.25 billion, slightly 
higher than P3.23 billion recorded 
a year earlier. — Juliana Chloe A. 
GonzalesRO
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FNI profit jumps 
on higher nickel ore 
prices, shipments
LISTED miner Global Ferronick-
el Holdings, Inc. (FNI) posted a 
sharp increase in fi rst-quarter 
(Q1) earnings, driven by higher 
nickel ore prices and increased 
shipment volumes from its Pala-
wan operations.

In a statement on Thursday, 
the company said attributable net 
income surged 169.6% to P478 
million from P177.3 million a 
year earlier, while revenues rose 
36.6% to P1.646 billion from 
P1.205 billion.

“Our Palawan operations 
delivered a strong start to the 
year, supported by continued op-
erational optimization, enhanced 
mine planning, and disciplined 
execution across our operations,” 
FNI President Dante R. Bravo 
said.

Mining revenues from the 
company’s Palawan operations 
climbed 36.4% to P1.644 billion 
during the quarter, driven by 
higher nickel ore prices and ship-
ment volumes.

Total shipments increased 
8.9% to 550,632 wet metric tons 
(WMT) from 505,459 WMT a 
year earlier.

FNI said its sales mix during 
the quarter consisted of 80% me-
dium-grade and 20% low-grade 
nickel ore, compared with en-
tirely medium-grade shipments 
in the same period last year. All 
shipments in both periods were 
sold to customers in China.

Average realized nickel ore 
prices rose 23% to $50.57 per 
WMT from $41.13 per WMT, 
which the company attributed to 
tighter nickel ore supply follow-

ing production quota restrictions 
in Indonesia and higher industry 
costs linked to tensions in the 
Middle East.

“Despite global and industry-
wide cost pressures, we remained 
focused on improving productivi-
ty, maintaining operational readi-
ness, and advancing initiatives 
that strengthen efficiency and 
support our long-term growth 
objectives,” Mr. Bravo said.

Cost of sales for the January-
to-March period increased 2.2% 
to P544.2 million from P532.3 
million a year earlier due to 
higher production and shipment 
volumes.

Operating expenses, including 
excise taxes and royalties, general 
and administrative expenses, and 
shipping and distribution costs, 
rose 22.4% to P530.2 million from 
P433.3 million in the same period 
last year.

The increase was mainly at-
tributed to higher excise taxes 
and shipping expenses linked to 
larger shipment volumes, partly 
o� set by an input value-added tax 
impairment provision recognized 
in the prior year.

FNI said it remains focused on 
technology adoption, resource 
expansion, and cost management 
to strengthen operations and re-
spond to changing nickel market 
conditions.

The company added that the 
start of the Surigao mining season 
in the second quarter is expected 
to support operations and con-
tribute to overall performance 
this year. — Alexandria Grace 
C. Magno

Pioneer sees growing demand 
for ‘sachet-style’ insurance
SINGAPORE — Pioneer Group of 
Companies sees rising demand 
for “sachet-style” insurance 
products as climate-related risks 
heighten vulnerabilities among 
low-income communities in the 
Philippines.

“You really want to empower 
people. You want them to take 
responsibility for their lives. But 
they can’t if there’s no tools,” Pio-
neer, Inc. President and Chief Ex-
ecutive O�  cer Lorenzo O. Chan, 
Jr. told reporters on the sidelines 
of the Philanthropy Asia Summit 
(PAS) on Tuesday.

He said affordable microin-
surance products are becoming 
increasingly important for low-
income households exposed to ty-
phoons, fl ooding, crop losses, and 
other climate-related disruptions.

“People think if I help the poor, 
if I insure the poor, there is no 
business case. [But,] there is busi-
ness case,” he said.

The Philippines was ranked 
the world’s most disaster-prone 
nation for the 21st straight year 
in the 2025 WorldRiskIndex by 
Germany’s Bündnis Entwicklung 
Hilft and Ruhr University Bo-
chum.

“There are enough insurers, 
there are enough needs. What we 
have is a lack of those willing to 
look beyond the business case to 
give it a go,” Mr. Chan said.

Pioneer ’s microinsurance 
products are primarily distribut-

ed through CARD Pioneer Micro-
insurance, Inc., its joint venture 
with CARD Mutually Reinforcing 
Institutions (CARD MRI).

In the Philippines, the Pioneer 
group includes Pioneer Life, Inc., 
Pioneer Insurance and Surety 
Corp., M Pioneer Insurance, Inc. 
— its joint venture with Manila 
Electric Co. (Meralco) — and 
CARD MRI.

U n d e r  R e p u b l i c  A c t  N o. 
10607, or the Insurance Code of 
the Philippines, microinsurance 
daily premiums cannot exceed 
7.5% of the daily minimum wage 
for a non-agricultural worker in 
Metro Manila.

Mr. Chan said the company 
plans to expand its microinsur-
ance offerings for farmers and 
fi sherfolk.

Last year, Pioneer partnered 
with Nestlé Philippines to pro-
vide crop insurance for coffee 
farmers in Sultan Kudarat to 
help protect production against 
climate-related risks.

In 2025, the group recorded 
36.7 million enrollments in its 
microinsurance products and 
generated more than P4 billion in 
premiums.

According to Insurance Com-
mission data, Pioneer Insurance 
was the top nonlife insurer last 
year in terms of premium income, 
with P6.903 billion in net premi-
ums written. — Beatriz Marie 
D. Cruz


